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The Farmland Market – Steady As She Goes
By: John D. Moss, President

Fortunately, it appears that the market may have gained some
support over the summer. According to the Federal Reserve
Bank of Chicago, the price of “good” farmland across Midwest edged up 2% in the 3rd quarter, but was still 4% lower
than a year ago. As can be expected, farmers in the past 12
months have not shown the interest in buying land that they
previously did. Yet at the same time, there have been new
players enter the marketplace - portfolio investors. Many of
these buyers have never been involved in agriculture before,
and they’ve grown tired of the volatility and uncertainty of the
stock market. Couple this new group of buyers with a limited
supply of available land, and the ultimate result is a stabilized
land market.

Feeding Your Need For More News
Want to stay more current with the Midwestern land market?
Check out our weekly land updates in the “Market Update”
section of our website (www.loranda.com). Located under the
“Industry Insights” tab, the Market Update section provides
readers with timely views and commentary regarding current
happenings in farmland real estate. Bookmark us and check
back often!
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The Hunt For Recreational Land
aGrIcuLTuraL reaL esTaTe BrokeraGe, aucTIons,
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Farming Efficiency—A Growing Influence
in Farmland Values

Recreational Land—Challenging
Times Ahead

By Douglas L. Hensley

By Eric L. Sarff

You may have heard a farmer describe a parcel before as “flat,
black, and easy to farm.” These adjectives may not mean much
to some, especially the “easy to farm” part. However, this factor
is now one of the most important issues for today’s larger farmers. Not convinced? consider the results from two recent sales
that we conducted…

Over the past decade, one of the hottest segments of the real
estate market was recreational land. The sharp appreciation in
value was caused by many factors, including cheap and easilyaccessible loans, and a large pool of buyers in metropolitan areas
who wanted their own private place in the country for hunting
or other recreational activities.

• The first auction contained over 300 acres. Approximately half
of the farm had excellent quality soils with few field obstructions, and featured long rows that made it quite easy to operate. The other half had very good soils as well, but included a
large series of grass waterways, which unfortunately, made it
much more difficult to farm (e.g., shorter rows, lots of turning,
“point rows”, etc). At the auction, the larger farmers and investor buyers chose not to aggressively pursue the “waterway” parcels because “that’s not the kind of land I want to farm” (even
though they admitted that the yields might be comparable).
The dollar difference? The high bids on the good tracts were
approximately $6600/acre while the top bids on the “waterway” parcels were at $4500/acre.

Unfortunately, with the slowdown in the overall economy, many
people simply don’t have the extra income that they once had.
On that same note, many lenders have become more cautious in
lending for assets that produce little to no income. In fact, some
lenders have even quit lending money for recreational properties all together. The result - prices for non-tillable or timber
tracts in most areas have pulled back considerably and demand
is soft.

By: Eric L. Sarff

One of the hardest hit sectors of the rural real estate market
over the last 24 months has been recreational land. When
recreational land prices were soaring earlier this decade, much
of the market was driven by absentee buyers using discretionary income. With the downturn in the economy, a once massive buyer base essentially dried up. Subsequently, some counties saw the value of hunting properties drop by over 25%.
However, there may be signs that the market has stabilized,
albeit at lower levels. With the overall economy showing
signs of recovery, we are seeing many more potential buyers
looking for that ideal tract of land… and this simply was not
the case 12 months ago. If you are thinking about buying or selling recreational
land in the near future, and are curious
about current market conditions in
your area, contact me (eric@loranda.
com/800.716.8189) to discuss.
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Fortunately, there are still buyers looking for that ideal parcel
to call their own, but they are being much more selective with
their purchase. Sellers should realize that the prices that we saw
just a few months ago have dropped, in some cases considerably.
The underlying factors that helped drive and support this niche
market are not nearly as stable, which has led to a decrease in
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agricultural, transitional, and
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Looking into 2010, I anticipate land prices to strengthen in
many areas. Income prospects look much better next year
(lower input costs and projected higher commodity prices) so
I would foresee renewed farmer interest. Quality parcels will
likely generate the most interest, while prices of less desirable
pieces may lag. As one of the accompanying articles in this
issue points out, farmland has been an excellent long-term
investment in the past and is most attractive in periods of
uncertain economic times.
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welve months ago, there was a real concern that the
meteoric rise in farmland values might be coming to
a halt… and quickly. Lower commodity prices, skyrocketing rents, and higher input costs were combining to
take both the profit and the fun out of production agriculture.
Farmers, the most aggressive buyers of land the since 2006,
were understandably discouraged. Land sales early in the year
reflected this malaise – in many areas values were down nearly
10%. The underlying question/fear with many involved in
agriculture…would this downtrend continue into 2010 or
would we find a bottom to the market?
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Farming Efficiency—A Growing Influence
in Farmland Values

Recreational Land—Challenging
Times Ahead

By Douglas L. Hensley

By Eric L. Sarff

You may have heard a farmer describe a parcel before as “flat,
black, and easy to farm.” These adjectives may not mean much
to some, especially the “easy to farm” part. However, this factor
is now one of the most important issues for today’s larger farmers. Not convinced? consider the results from two recent sales
that we conducted…

Over the past decade, one of the hottest segments of the real
estate market was recreational land. The sharp appreciation in
value was caused by many factors, including cheap and easilyaccessible loans, and a large pool of buyers in metropolitan areas
who wanted their own private place in the country for hunting
or other recreational activities.

• The first auction contained over 300 acres. Approximately half
of the farm had excellent quality soils with few field obstructions, and featured long rows that made it quite easy to operate. The other half had very good soils as well, but included a
large series of grass waterways, which unfortunately, made it
much more difficult to farm (e.g., shorter rows, lots of turning,
“point rows”, etc). At the auction, the larger farmers and investor buyers chose not to aggressively pursue the “waterway” parcels because “that’s not the kind of land I want to farm” (even
though they admitted that the yields might be comparable).
The dollar difference? The high bids on the good tracts were
approximately $6600/acre while the top bids on the “waterway” parcels were at $4500/acre.

Unfortunately, with the slowdown in the overall economy, many
people simply don’t have the extra income that they once had.
On that same note, many lenders have become more cautious in
lending for assets that produce little to no income. In fact, some
lenders have even quit lending money for recreational properties all together. The result - prices for non-tillable or timber
tracts in most areas have pulled back considerably and demand
is soft.
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Fortunately, there are still buyers looking for that ideal parcel
to call their own, but they are being much more selective with
their purchase. Sellers should realize that the prices that we saw
just a few months ago have dropped, in some cases considerably.
The underlying factors that helped drive and support this niche
market are not nearly as stable, which has led to a decrease in
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recreational land owners.
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Please add me to your Land Facts newsletter mailing list.

By Eric L. Sarff

You may have heard a farmer describe a parcel before as “flat,
black, and easy to farm.” These adjectives may not mean much
to some, especially the “easy to farm” part. However, this factor
is now one of the most important issues for today’s larger farmers. Not convinced? consider the results from two recent sales
that we conducted…

Over the past decade, one of the hottest segments of the real
estate market was recreational land. The sharp appreciation in
value was caused by many factors, including cheap and easilyaccessible loans, and a large pool of buyers in metropolitan areas
who wanted their own private place in the country for hunting
or other recreational activities.

• The first auction contained over 300 acres. Approximately half
of the farm had excellent quality soils with few field obstructions, and featured long rows that made it quite easy to operate. The other half had very good soils as well, but included a
large series of grass waterways, which unfortunately, made it
much more difficult to farm (e.g., shorter rows, lots of turning,
“point rows”, etc). At the auction, the larger farmers and investor buyers chose not to aggressively pursue the “waterway” parcels because “that’s not the kind of land I want to farm” (even
though they admitted that the yields might be comparable).
The dollar difference? The high bids on the good tracts were
approximately $6600/acre while the top bids on the “waterway” parcels were at $4500/acre.

Unfortunately, with the slowdown in the overall economy, many
people simply don’t have the extra income that they once had.
On that same note, many lenders have become more cautious in
lending for assets that produce little to no income. In fact, some
lenders have even quit lending money for recreational properties all together. The result - prices for non-tillable or timber
tracts in most areas have pulled back considerably and demand
is soft.
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Fortunately, there are still buyers looking for that ideal parcel
to call their own, but they are being much more selective with
their purchase. Sellers should realize that the prices that we saw
just a few months ago have dropped, in some cases considerably.
The underlying factors that helped drive and support this niche
market are not nearly as stable, which has led to a decrease in
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